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Managing Virtual Fence Risk  
on Your Operation A decision resource 

▪  WHAT THIS IS 
This page gathers a few practical tools to help you decide whether virtual fencing is a good fit for your operation. It does not 
tell you what to do. It helps you think it through, with clear information and real examples. 

▪  WHO IT IS FOR 
Livestock producers, and the advisors who work with them, such as extension agents, NRCS staff, and grazing consultants. 

▪  WHAT IS ON THIS PAGE 
 

Risk Mitigation Filter 
A short worksheet you fill out to screen virtual fencing against your own conditions. It also shows 
you when a closer look with a deeper tool is worth your time. 

 

Three case examples 
Short accounts of three operations that worked through the same questions and reached three 
different decisions. They show that a careful “no,” a “not yet,” or a “let us test it first” can be the 
right call, just as much as a “yes.” 

 
▪  BEFORE YOU DECIDE 
Before changing how you fence or graze, investigate the risks, the 
costs, and the returns. Then talk it through with your advisors. 

▪  FINDING YOUR WAY 
Start with the filter. Then read the cases that look most like your operation. 
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